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New subscribers should note that Update
provides comment and reviews of previous
Techinvest New Buy ratings until they are no
longer worth holding in our view. This is a
service to regular readers and as such the notes
are written in the context of the original tip.

A rating such as “Hold” means that someone
who bought at or close to the tip price is advised
that the shares are worth holding, even though
they could still be a worthwhile buy.

Sometimes a previous tip is again rated a buy.
This normally arises where for no apparent
reason the price is below the original tip or
where subsequent good news justifies a further
purchase at a higher price.

The Epic code and Financial  Times
classification are shown after each company.

IN THIS ISSUE

FTSE 100 5323.96

FTSE Small Cap 2402.6
(excl Inv Cos)
FTSE techMARK 100 1644.32

For regulatory notes and contact
details refer to bottom of back page

We would  l ike  to  take  th i s
opportunity to  wish all our readers
a Merry Christmas and a Happy and
Prosperous New Year. Please note
that the next issue of Techinvest is
scheduled  for  publ icat ion  on
Saturday January 2.

First Derivatives 265p
(FDP; AIM, not in FT)
A meeting at the Newry HQ during the month
with controlling shareholder (61%) and chief
executive Brian Conlon left us feeling very
comfor tab le  wi th  the  marke t ’ s  g rowth
expectations for the next couple of years.

The shares remain undervalued. Continue
to buy.

SQS Software Quality Systems 199.5p
(SQS; AIM, Tech Software and Services)
Update notes in the recent October (Page 4)
and November (Page 2) issues rated the shares
Strong Buy at 191.5p and 196.5p respectively.

The  prospec t i ve  P /E  for  the  year  to
December 2010 remains in single figures.
Continue to buy.

Portrait Software 16.75p
(PST; AIM, Tech Software and Services)
Chess Communications, owned by the world’s
eighth largest telco group TeliaSonera, has
selected Por t ra i t ’s  Customer  Analys t ics
sof tware  to  d i rec t ly  l ink  predic t ions  of
customer churn with customer retent ion
marketing.

Portrait’s shares are up by 198% so far this
year. Add. See Late News also.

Psion (PSN; Tech Hardware) 97.5p
In an IMS statement covering the period from
July 1 to November 19, Psion said market
conditions are beginning to improve, with
“several large new orders” won in Europe and
North America. A small adjusted profit for the
year will be “broadly” in line with market
expectations. Net cash at the end of October
was £45m (32p per share), up from £39.9m at
the end of June.

We made the shares a New Buy in the
October issue, setting a limit of 105p, just
below the then market price. Last month we
revised this to 108p. The shares are therefore
logged in our files as a New Buy at 108p.

Continue to buy.

ARM (ARM; Tech Hardware) 157.9p
The shares hit another new high during the
month, following an interview on Bloomberg
TV wi th  p res iden t  Tudor  Brown.  Th i s
confirmed that the second half of 2009 has
“bounced back very strongly” for ARM and
that, as well as being an iPhone beneficiary,
the Company is all set to do very well from
the coming wave of Android phones.

The shares are up some 49% since we made
them a New Buy in June. Strong hold.

After coming off the boil early in the month,
equities soon resumed their upward thrust to
breach  new highs for the year. Since the last
issue of Techinvest the techMARK 100 has
risen by 2.9%.

The strength of the rally this year has led
some people to question the fundamental
support of current valuations. Trading is
undoubtedly still very tough in many sectors,
but prompt cost cuts has helped well-run
companies  r educe  bo t tom l ine  impac t .
Earn ings  downgrades  for  next  year  a re
coming  th rough ,  bu t  in  mos t  cases  the
revisions are minor. There is no sense from
company announcements that earnings are
about to take a dramatic nosedive.

There is still plenty of uncertainty around,
not least in relation to the ongoing financial
crisis. Yet equities still keep piling on the
gains. The old adage that share prices rise
only by climbing a wall of fear would seem
as true as ever. Are investors being reckless?
Probably not, as many stocks are still trading
on prospective PEs in the low teens or less
for next year, even after recent share price
rises. Moreover, there has to be a reasonable
chance that the growth which is starting to

appear again in the economy will  gather
momentum in 2010. If that proves the case,
earnings upgrades would soon follow and then
valuations will start to look very attractive.

Of course, the concern remains that the
economy may experience a double-dip at
some point next year. But history suggests
such fears are overblown because double-dips
are so rare. In the US there have been 15
recessions since 1926, which have lasted on
average six to 13 months. There have been
only three double-dips, with the most recent
occurring in the early 1980s. It is a similar
story for the UK. Even when double-dips have
occurred, they have begun 12 to 24 months
after the last recession ended.

Any hint that central banks are about to
start raising interest rates again would be the
obvious thing to de-rail the current bull run.
But early interest rate hikes seem unlikely
while we have high unemployment, contained
inflation and a fragile recovery. Seen in this
perspective, the macro economic environment
for investing is reasonably supportive at
present. All this would change if governments
stop pumping money into the economy, but
that seems unlikely to happen for some time
yet .  These are not  the best  of  t imes for
investors, but they certainly aren’t the worst.
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CSR (CSR; Tech Hardware) 422.5p
Third quarter results to October 2 showed
revenue towards the upper end of guidance at
$210 .0m,  an  inc rease  o f  2% on  the
corresponding period last time and a rise of
86% over the second quarter of 2009. Strong
revenues were generated by both Bluetooth
($150.4m) and GPS ($59.5m). Revenue from
CSR’s top five customers in the quarter
represented 36% of total revenue, down from
51% a year ago. The addition of the SiRF GPS
bus iness  has  s ign i f i can t ly  r educed  the
concentration of customers.

Pre-tax profit was $10.7m, compared with
a loss of $24.3m in the second quarter and a
profi t  of  $30.8m a year  earl ier .  Diluted
earnings per share were $0.05 against $0.18
in the third quarter of 2008 and a loss of $0.22
in the second quarter of this year. Net cash at
period end was $396m (131p per share).

CSR reported that the integration of SiRF
has been completed successfully, with $35m
annualised synergies achieved. The SiRF GPS
business is performing particularly well and
CSR said that it is also making significant
p rogress  wi th  new Wi-F i  and  BT/FM
products. Fourth quarter revenue is expected
to be between $180m and $200m.

The handset segment continued its rebound,
with revenues up 10% to $94.0m for the
quarter.  While CSR sti l l  expects overall
handset shipments to be lower in 2009 than
last year, it now says this reduction will be
around 7%, less than the 9% estimated at the
ou t se t .  The  Smar tphone  segment  i s
performing especia l ly  wel l .  Developing
marke t s ,  Ch ina  pa r t i cu la r ly ,  a re  a l so
performing strongly.

Market dynamics stabilised during the third
quarter in the audio and consumer markets.
After suffering severely from supply chain.
As a consequence, the rebound in revenue was
par t i cu la r ly  s t rong  fo r  the  Audio  and
Consumer division, growing 57% to $59.8m.

Demand also rebounded strongly during the
quarter  in  the Automotive and Personal
Navigation Devices divisions. This was due
to  the  under ly ing  t r end  o f  au tomot ive
manufac turers  incorpora t ing  Blue tooth ,
combined with the industry having worked
through most of its inventory overhang and
the  impac t  o f  ‘Cash  fo r  c lunkers ’
p rogrammes ,  pa r t i cu la r ly  in  the  US.
Revenues were up 56% to $56.1m.

A strong rebound in demand across the
business in the third quarter augurs well for
CSR’s full year results. Hold.

Synchronica 3.5p
(SYNC; AIM, Tech Software & Services)
Synchronica has signed its fourth and fifth
African mobile operators for Mobile Gateway
in 2009.  The deals  are ini t ial ly worth a
combined $467,000.

The Company also received its first orders
fo r  low cos t  mobi le  dev ices ,  ahead  o f
expectations. Under the contract,  from a
Central African mobile operator, Synchronica
will start to ship devices before the year end.

Synchron ica  has  a l so  announced  the
appointment of Michael Jackson, founder and
chairman of Elderstreet Invesments, to the
board. Elderstreet is a well known investor
in small technology companies.

Speculative buy.

Norkom (NORK; Dublin) €€€€€1.13
(NORK; AIM, not in FT) 105p
Despite seeing a major upheaval in its core
market, Norkom managed to grow revenue
and profit during the six months to September
30. Revenue rose 2% to €24.6m compared
with the same period last year and earnings
before  in te res t ,  t ax ,  deprec ia t ion  and
amortisation climbed 8% to €4.3m. Adjusted
earnings per share were 4.2 cents,  a 7%
improvement on last time. Net cash jumped
17% to €30.5m, equal to 33 cents a share.

Norkom added eight new clients during the
period (including NCB Capital and Bank of
South Pacific) as well as seeing significant
additional revenue from its existing customer
base, which accounted for 89% of total sales.
The  Company  now coun t s  104  c l i en t s ,
including seven of the top 10 global banks.
Europe saw the strongest sales growth, up
15% to €5.8m, whilst Asia Pacific managed
to improve by 9% to €5.0m.

The  US and  UK marke t s  were  more
difficult, with many clients delaying buying
decisions. This contributed to a decline in
l i cence  revenue  o f  18% to  €5 .1m.  The
bankruptcy of certain US clients in 2008 also
led to a decline in partner revenue from 12%
to 10% of total sales. The Middle East region
is beginning to gain traction, with two new
clients signed and another (Al Hilal Bank in
the UAE) won after the period end.

The Fraud Solutions business grew its
customer base to 22 and Norkom reports
strong demand for fraud solutions in online,
debit card, deposit and internal applications.
The Group’s R&D work bore fruit with the
launch of  i ts  f ingerpr int ing technology,
Norkom Smart Update.

IT research group Gartner expects the
Enterprise Fraud Management market to grow
between 10-15% in 2009 as institutions seek
to protect  themselves from increasingly
frequent and sophisticated fraud attacks.

A creditable performance from Norkom in
very  d i f f i cu l t  marke t  cond i t ions .  The
Company is excellently placed to benefit from
both a recovery in the financial sector and
increased market regulation.

Quadnetics 151p
(QDG; AIM, Support Services)
In a trading update, the Company confirmed
that the operational activities of the security
integration business will be consolidated.
Opportunities have been identified for further
structural cost reductions. Quadnetics added
that the manufacturing activities of Synectics’
Defence business, based in Tewkesbury, have
been successfully consolidated within the
Company’s main manufacturing site in North
Lincolnshire.

Operational control of activities in the
Middle East is  being consolidated under
Synect ics  Network Systems.  The newly
created Synectics Mobile Systems Division
now incorporates the on-bus systems of Look
CCTV and the  mobi le  ra i l  ac t iv i t ies  of
Synectics. This division  has won significant
contracts for surveillance applications on bus
and light rail fleets across the UK, including
on London Underground. A further order for
500 units has been received for use in cash-
in-transit vehicles in the Middle East.

On current trading, Quadnetics reported
that core UK markets are showing some early
signs of increased activity. In particular, the
div is ions  serv ing  mobi le  sys tems,  h igh
security and oil and gas/marine markets are
experiencing firmer trading conditions, and
there is increased confidence they will meet
or  exceed  budgets .  However ,  de lays  in
signing contracts continue within the North
American gaming market.

The restructuring is proceeding to plan and
promises to deliver significant cost savings.
Continue to hold.

Strategic Thought 45p
(STR; AIM, Tech Software and Services)
We spoke to Strategic Thought following the
release of interim results to September 30.
Revenue from continuing operations rose 3%
to £3.58m compared with the same period last
year. In a difficult environment, due to the
economic downturn, Strategic Thought was
the only Enterprise Risk Management (ERM)
provider  to report  s ignif icant  enterprise
contract wins in the last 12 months.

Three days after the period end, a major
contract was signed with the US Air Force for
£1.1m. But for this delay, licence sales would
have risen 14% and the Group would have
been profitable at the pre tax level. Instead,
reported Active Risk Manager (ARM) licence
sales were 27% lower at £1.47m.

Serv ices  r evenue  fa red  much  be t t e r ,
jumping 69% to £0.61m and support sales
rose  28% to  £1 .33m.  However ,  due  to
increased cost of sales, loss before interest
and tax widened to £0.58m (2008: £0.33m
loss) and loss per share increased to 2.9p from
1.6p last time. Net cash remained roughly
stable over the period at £1.8m, equal to
around 6.8p per share.

New ARM clients signed during the period
included CrossRail in the UK, Los Alamos
Nat iona l  Labora tory  and  Wes t inghouse
Electric in the US, and Meridian Energy in
New Zealand.

In its latest research into the Enterprise
Governance Risk and Compliance (GRC)
market ,  research  house  Forres te r  chose
Strategic Thought’s ARM as offering the
‘best value proposition’ in the ERM space.

Strategic Thought could be turning the
corner. Add on a two to three year view.

Clarity Commerce 40p
(CCS; AIM, not in FT)
Despite seeing tough conditions across its
target markets in the six months to September
30, Clarity managed to double profit before
tax and amortisation to £0.6m compared with
the same period last year. Sales for the period
climbed 10% to £8.8m. Management are
confident on the full year outcome as the
Group enters its traditionally stronger H2.

Trad ing  was  pa r t i cu la r ly  robus t  in
European and US Retail. US revenue jumped
43% to £2.7m. The UK, however, saw a 4%
decline to £4.0m.

The Entertainment Division rolled out a
further 120 automated ticketing machines and
opened several new sites in France and the
UK. The Hospitality arm rolled out 43 sites
for Oxford Hotels and Inns.

Also during the period Clarity raised £2.7m
via a share placing at 40p, £1.5m of which
was used to settle part of an earn out to the
vendors of MATRA Systems Holdings, with
the remainder used to strengthen the balance
sheet, which is now cash positive.

Very solid performance.  CCS is  fast
establishing itself as world leader. Strong hold.

Micro Focus International 420p
(MCRO; Tech Software & Services)
Revenues for the six months to October 31
are expected to be US $195.0m, compared
with $135.6m in the same period last year.
Group adjusted EBITDA is expected to come
in at $75m (H1 2009: $57.9m).

The recent acquisitions of Borland and
parts of Compuware have performed ahead of
expectations and the twelve month revenue
run rate from them is now expected to be
$160m, $10m ahead of previous guidance.

Broker  Canaccord  Adams  has  r a i sed
FY2010 EBITDA by 13% to $163.5m and
points to scope for further upgrades due to
improving acquisition margins and a general
improvement in the market environment.

Hold. We tipped the shares at 282p in the
April issue.
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Alterian 209.25p
(ALN; AIM, Tech Software & Services)
Results for the six months to September 30
showed revenue up 40% to £14.43m against
£10.32m in the first  half of 2009. Gross
marg in  rose  to  89%.  Opera t ing  cos t s
increased,  reflecting a full period of the costs
acquired with Mediasurface in July 2008 as
well as investment in product development
and distribution. Loss before tax reduced to
£0.2m (2008: £2.2m). Cash remains strong at
£7.3m (12.5p per share) after funding costs
and working capital  associated with the
acquisition of Techrigy of £0.7m.

Alterian said that the integration of Techrigy
has been completed successfully and benefits
are coming through as anticipated.  Cross selling
revenue between Alterian and Mediasurface
customer and partner base are also meeting
expectations.  At a constant exchange rate, the
North American business grew by 18% (2008:
15%). Revenues in the UK, Europe and Asia
Pacific increased by 37%, reflecting the
acquisition of Mediasurface.

Al te r ian  a l so  announced  tha t  i t s  web
analytics product, WebJourney, is entering
the final phases of testing and is expected to
be generally available early in 2010. The
Company’s geographical and market reach
has been extended with 17 partners signed in
the first half, taking the total number to 180.

The Mediasurface acquisition has helped
to increase recurring revenues in the business
and the new products provide strong support
for Alterian’s growth strategy. Hold.

Amino Technologies 31.5p
(AMO; AIM, Tech Hardware)
Amino surprised the market with a warning,
for the year ended November 30 that profits
wi l l  be  “s ign i f i can t ly  be low marke t
expecta t ions” .  I t  seems that  Amino has
experienced customer delays that have pushed
out the closing of certain deals. Perhaps more
surprisingly, Amino has seen component
shortages at suppliers with effect that certain
orders cannot be completed in time.

On a positive note, the transition from
MPEG-2 to MPEG-4 has almost completed
and the second half of the current year is
expected to be one of Amino’s strongest ever
periods for order intake. The Company is also
working to reduce operating costs and retains
net cash of £8.0m (13.8p per share).

Following the trading statement, Chairman
Keith Todd and CEO Andrew Burke both
added just over 29,000 shares each at 34p.

The warning is disappointing, not least
because the shares fell back sharply on the
news. However, the medium term picture is
still positive. Hold.

MTI Wireless Edge 15.75p
(MWE; AIM, not in FT)
The manufacturer of flat panel antennas for
f ixed wireless  broadband announced i ts
results for the nine months to September 30.
Revenue was down 25% at $10.5m against
$13.6m for the corresponding period last time.
Gross profit margin was maintained at 35%
and positive cash flow from operations was
$0.8m. Pre-tax profit was $0.24m compared
to $1.2m. Cash and equivalents at period end
were $3.14m (3.5per share)

MTI said that while the markets for its
products had been uncertain its cash position
remains strong and further cost controls have
been implemented.  Although the current
economic climate has reduced the visibility
of the forward order book, MTI added that it
remains well  placed to benefit  from any
improvement in market conditions supported
by i ts  s t rong balance sheet  and leading
industry position.

Tough times for MTI, but the business
remains well positioned to benefit from any
recovery in telecommunications spend. Hold.
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Advanced Computer Software 40p
(ASW;AIM, not in FT)
Revenue for the six months to August 31 were
£11.0m. The results are made up of a full six
months’ trading from Adastra, eleven weeks
from BSG and seven weeks from StaffPlan.
Revenue at  Adastra was £7.2m, up 21%
compared  to  the  same  pe r iod  p r io r  to
acquisition due to expansion of its Out of
Hours  o f fe r ing  in to  Urgen t  Care  and
Equi tab le  Access  Cen t res .  S ta f fP lan
contr ibuted  £0 .2m of  revenue  and BSG
contributed £3.6m.

EBITDA for the period was £2.6m at a
margin of 24%. Pre-tax profit was £1.9m
against a loss of £0.2m in the first half of
2008. Almost all of the profit was derived
from the Adastra division. Basic earnings per
share were 0.5p.  Strong cash generation
contributed to a cash balance at period end of
£56.3m (16p per share).

In a separate announcement, ACS said that
it has acquired Derby based Healthy Software
(HSL). HSL’s principal product is the clinical
software solution Crosscare which is NHS
accred i t ed  and  p rov ides  c l in ic ians  and
healthcare professionals with End-of-Life
ca re  r equ i rements .  The  bus iness  has
annualised sales of over £1.0m and EBIT of
£0.1m. Consideration consists of £0.29m in
cash, settlement of shareholder loans and
shares in ACS at 36.75p per share.

ACS is consolidating businesses in some
very lucrative niche sectors. Continue to hold.

E-Therapeutics 42.5p
(ETX; AIM, not in FT)
No revenue was generated for the six months
to July 31. Pre-tax loss was £1.28m against a
loss of  £1.04m a year  earl ier .  Cash and
equivalents at period end amounted to £1.36m
(2p per share).

E-Therapeutics  said that  i t  now has a
por t fo l io  o f  e igh t  compounds  and  i t  i s
an t i c ipa ted  tha t  the  o ra l  a s thma  and
antidepressant candidates will enter Indian
Phase III trials later this year or early next
year. The Company is also in discussions with
potential partners to create the capability to
commence multiple Phase II trials on further
candidates within the portfolio.

The Company also announced that it has
raised approximately £2.5m before expenses
from a share placing with a new institutional
shareholder at 38p. The placing represents
around 10% of the enlarged share capital and
provides working capital to continue ongoing
discovery and development activities.

The new funds will help E-Therapeutics
take advantage of the opportunities created
by many established drugs coming off patent
over the next few years. Hold.

Orpak Systems 133.5p
(ORPK; AIM, not in FT)
Results for the third quarter to September 30
showed revenue down 35% to $12.9m from
$19.7m a year earlier. Tighter control of
operating expenses,  however,  helped net
profit to rise by 26% to $1.7m. Net cash and
equivalents at period end totalled $25.7m
(48p per share).

For the nine months to September 30,
revenue was $43.7m (2008: $52.4m). Net
profit increased 46% to $6.2m from $4.2m
last time. Fully diluted earnings per share
increased to $0.19 from $0.13.

Orpak  sa id  tha t  i s  has  f ina l i sed  the
equipment of 570 BP stations in Turkey with
automation and fuel payment systems based
on vehicle  identif icat ion,  and star ted to
deliver the first  batch of 40,000 vehicle
identification units out of an anticipated total
of 65,000 vehicles.

Orpak continues to benefit from a high level
of repeat business and growing demand for
its products from emerging markets. Hold.

Oxford Instruments 231.5p
(OXIG; Electronic & Electrical)
A difficult market environment for Oxford
Instruments held revenue flat at £92.8m for
the six months ended September 30 compared
with the same period last year. Despite this,
order intake rose 37% to £133.9m and profit
be fo re  t ax  (ad jus ted  fo r  excep t iona l s ,
amor t i sa t ion  and  ga ins  on  de r iva t ive
instruments) rose £0.2m to £2.8m. Adjusted
earnings per share jumped 21% to 4.1p.

The marked slow down in market activity
identified in November 2008 continued into
the first quarter of the current year before
showing some improvement. Thanks to large
orders on the ITER collaborative research
project, order intake pushed on to a record
£133.9m (H1 2008:£97.5m).

The Nanotechnology tools business saw
revenue of £43.5m and profit of £2.1m versus
£39.9m and £2.2m in 2008 respectively. The
new X-Max  mic roscopy  p roduc t  has
established itself as a global market leader.

In Industrial Products revenue was £30.9m
with losses  of  £0.7m. The MRI scanner
market ,  to  which Oxford is  the  world’s
leading supplier of superconducting wire, is
starting to recover from weakness in the first
quarter. In August, the Company was awarded
a €40.7m contract to supply superconducting
wire to the European arm of ITER. A further
€7.7m contract was awarded in September.

Management  cont inue to  report  tough
market conditions. However, with some signs
of improvement in industrial markets, the
Company  i s  conf iden t  o f  a  fu l l  yea r
performance in line with expectations.

Strong hold.

BATM Advanced Communications 50.25p
(BVC; Tech Hardware)
The  Company  re leased  an  in te r im
management statement during the month
covering the nine months from January 1 to
September 30. Total revenues for the period
amounted to $101.9m, a slight increase on the
same  pe r iod  in  2008  and  in  l ine  wi th
management’s expectations. The sales mix
between the Telecoms and Medical sectors
remains consistent with that reported for the
six months ended June 30, as do the gross
margins. Net income is also in line with
management’s expectations.

Cash balance at period end stood at $68.7m
(10p per share), an improvement of $11.4m
compared with the position at the beginning
of the financial year. Looking ahead to 2010,
BATM said that the gross margin in the
medical sector will begin to increase, and that
in addition the Company will benefit from
revenues from new channels in both the
Telecoms and Medical sectors.

A very  s tab le  p ic ture  desp i t e  the
challenging trading conditions. Strong hold.

Clearstream (CTN; AIM, not in FT) 26p
Strong sales growth and maiden profits were
the highlights of Clearstream’s results for the
year to July 31. Revenues rose 50% to €13.9m
from €9.2m in the prior year. Pre-tax profit
was €1.9m compared to a loss of €1.2m. Net
cash at period end was €2.9m (5.5p per share).

C lea r s t r eam sa id  tha t  b randed  sa les
maintained their  market  share through a
diff icult  market  period,  while there was
strong recovery in co-labelling sales with
significant growth in the US. A major contract
gain was secured during the period with CR
Bard and the co-labelling agreement with
Cordis was extended. The Company also
reported further  significant growth in the
sales of peripheral interventional devices,
which now account for 53% of total revenues
compared to around 30% in 2008.

The business is gaining momentum now and
the earnings outlook is encouraging. Strong
hold/add.

Blinkx 17p
(BLNX; AIM, Tech Software & Services )
Half year results to September 30 showed
revenue doubling year on year to $13.1m from
$6.4m. Gross profi t  rose 88% to $8.5m.
However, costs incurred in the ongoing roll-
out of the business meant that the loss for the
period increased to $7.0m from $3.3m in the
first half of 2008.  The loss included $1.4m
of  non- recur r ing  cos t s  r e l a t ing  to
infrastructure investments. Cash balance at
period end was $10.8m (2p per share).

Blinkx reported that video streams in the
UK and US grew by 177%. Daily video search
run rate increased 249% to 17.4 mill ion
searches per day in September from 7 million
per day a year earlier. Advertising campaigns
increased by 238% over the first half. Blinkx
also announced the fastest  growth of i ts
partnership base in a six month period with
140 partners added. Total now exceeds 650.

Separately, Blinkx announced that it had
raised approximately £5.0m before expenses
from a placing at 18p per share. Despite being
fully funded, Blinkx said that the placing will
allow it to seize growth opportunities that will
arise as the economy recovers.

The strong revenue growth is reassuring
and operationally the business continues to
make excellent progress. Strong hold.

Probability (PBTY; AIM, not in FT) 44.5p
For the six months to September 30, revenues
were up 4.7% on the previous six months to
£2.48m, but £2.62m lower than a year earlier.
Increased investment in technology and staff
meant that the business slipped into the red,
making a pre-tax loss of £0.26m against a
profit of £0.17m in the first half of  2008. Net
cash and equivalents at  period end were
£2.0m (9p per share).

The  Company  repor ted  tha t  d i rec t  to
consumer operations had seen 116,619 new
players registered in the first half, with around
£46.0m of mobile cash wagers handled. In the
business-to-business domain, a partnership
with Orbis was concluded and a new contract
was signed with MG Newspapers.

In  o rde r  to  g row the  co re  bus iness ,
Probability announced that further investment
will defer profitability at least until the next
financial year. The Company is developing its
platform for international markets to allow for
multi-lingual and multi-currency services,
and  has  c rea ted  a  ded ica ted  t eam fo r
smartphone applications including iPhone,
Blackberry and Android devices. Probability
added that a project is also under way to more
than double the operating capacity of its
systems in anticipation of significant growth
in the next few years.

Revenues continue to build and the planned
new investment will take the business to the
next level. Continue to hold.

Focus Solutions 38p
(FSG; AIM, Tech Software & Services)
In a trading update, the Company said that it
remains confident of achieving both revenue
and profit  expectations for the full year,
although half year revenues will be down on
the same period last year due to the timing of
securing certain contracts. Focus also expects
that it will report a profit for the half year to
Sep tember  30 .  Ne t  cash  ba lances  a t
September 30 were £2.5m (8.5p per share).
Focus added that its prospect list remains
strong and i t  is  now start ing to see this
pipeline convert, including contracts that have
been delayed from the first half.

In a separate announcement, the Company
said that it has won a new contract with a
major UK adviser network, expected to be
worth approximately £2.0m over five years
for  the focus:360° mult i-channel  wealth
management and mortgage sales software.

Very positive news from Focus. Add.
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IDOX 10.75p
(IDOX; AIM, not in FT)
IDOX is expecting second half revenues
below previous expectations and EBITDA
about  9% be low marke t  fo recas t s .
Lengthening customer purchasing decisions
have  s t ee red  the  revenue  mix  towards
increased levels of long term maintenance and
managed  se rv ice  con t rac t s .  Whi l s t  th i s
increases future recurring revenue, 2009
recognised revenue has been affected.

On a positive note, IDOX points to its
s t ronges t  qua l i f i ed  p ipe l ine  in  loca l
government and to signs of an improvement
in the permanent side of i ts  recruitment
business. Contract recruitment has, so far,
remained fairly stable.

Char les  S tan ley  lowered  i t s  EBITDA
forecast  by 12% for  the current  year  to
October with earnings per share of 1.4p.

Hopefully just a bump for IDOX, with a
return to stronger growth in 2010. Add.

Imaginatik 8p
(IMTK; AIM, not in FT)
Imaginatik has won a multi-year software and
se rv ices  con t rac t  fo r  Idea  Cen t ra l ,  t he
Company’s software platform. Financial
detai ls  -  with a leading global  f inancial
services organisation - were not disclosed.

In a separate announcement, the Company
disc losed  resu l t s  fo r  the  s ix  months  to
September 30 that highlighted turnover up
26% on the same period last year to £2.27m.
The Group also pushed annual recurring
revenue up 8% to £3.17m. During the period,
Imaginatik signed several multi year deals in
insurance, manufacturing, financial services
and healthcare although, owing to tough
economic conditions, fewer customers were
signed in the half than last time.

Operating losses more than doubled to
£0.57m due to increased spending on sales
and marketing, including a  major expansion
of the sales team. Cash increased to £1.34m
from £0.49m, thanks to a share placing,
raising £1.58m at 6p per share.

Version 10 of the Company’s software
p la t fo rm has  nea r ly  comple ted  i t s
development and a formal launch is pencilled
in for January. Management are bullish on the
period ahead and say the Company is well
pos i t ioned  as  i t  en te rs  i t s  t rad i t iona l ly
stronger second half.

Speculative add.

Bglobal (BGBL; AIM, not in FT) 50.5p
Bglobal raised £2.25m in a share placing at
49p during the month. The proceeds will be
used to accelerate the rollout of smart meters
to meet increased demand. The Company
expects the pace of installation to remain at
or above 4,000 per month during the second
half of the financial year to March 30.

Separately, Bglobal announced it will begin
installing smart meters for npower’s micro-
generation customers from December. The
meters are designed for customers that will
export solar PV, wind, micro CHP or hydro
power back to the grid.

The money raised will  help Bglobal to
realise its potential. Add.

Gladstone 29p
(GLD; AIM, Tech Software & Services)
Revenue for the year ended August 31 rose
2% to £9.73m as Gladstone showed healthy
resilience in a tough economic environment.
EBITDA rose 11% to £2.13m (before property
revaluat ion and £0.7m in costs  incurred
defend ing  hos t i l e  approaches  f rom
Conste l la t ion)  and cash genera ted  f rom
operations jumped 86% to £2.33m. Earnings
per share fell to 2.5p from 3.9p in 2008.

Gladstone has announced a bid approach
at  33p per share.  Long expected.  Await
developments.

Kewill 105.75p
(KWL; Tech Software & Services)
Results for the six months to September 30
showed revenue ahead by 11% to £27.2m in
the first half of 2008. Adjusted operating
profit  increased 25% to £3.5m. Adjusted
earnings per share were up 27% to 4.2p. The
underlying performance in constant currency
delivered a 6% increase in adjusted operating
profit on flat revenue.

Recurring revenue from Software-as-a-
Service, hosting and maintenance increased
to £17.1m from £14.3m and now represents
63% of  total  revenue.  However ,  l icense
revenue fell 20% as a result of slower decision
making by customers.

Kewi l l  sa id  tha t  cus toms  l eg i s l a t ion
changes in Europe and the US have led to
increased adoption of its custom-compliant
solutions. Kewill also rolled out 28 terminals
at key German airports to support the Air
Cargo Pool (ACP) initiative. As of September
2009, more than 100 airlines have signed up
to use the ACP service.

To help fund acquisition opportunities,
Kewill announced a share placing at 92p to
raise approximately £7.2m.

With the launch of key new products, Kewill
is well positioned to capitalise on continued
opportunities globally in compliance and
logistics markets. Strong hold.

Dialight 209.5p
(DIA; Electronic and Electrical Equip)
Trading is on track with expectations for the
full year, with the Signals and Illumination
division showing strong revenue growth.

European  t r a f f i c  has  seen  a  hea l thy
recovery over the second half and, whilst US
traffic has improved, trading is below the
exceptional levels achieved in 2008. Safesite
Hazardous Location Lights continue to show
sales growth and obstruction lighting in the
US is seeing significant demand increases.
Despite the Components arm experiencing
some demand improvement, a return to 2008
levels is not expected in the near-term.

We tipped the shares last month at 208p.
Continue to buy.

Allocate Software 58p
(ALL; AIM, Tech Software & Services)
Allocate has formed a strategic partnership
with NHS Professionals (NHSP), the largest
supplier of managed flexible staff to the NHS
with over 50,000 nurses, care workers and
doctors  ass igned to  i t .  Having won the
contract in competitive tender, Allocate is to
provide NHSP with exclusive delivery of e-
Rostering services. First implementations will
be made in early 2010 and should allow NHS
Trusts to achieve significant cost savings.

A prestigious win. Strong hold/ add.

Alphameric (ALM; not in FT) 30.75p
Alphameric’s legal dispute over UK competition
law was finally concluded in its favour during
the month. The UK Supreme Court refused
permission to appeal an order made by the Court
of Appeal that had found in Amalgamated
Racing and Alphameric’s favour.

With the legal distraction out of the way,
the Company is more attractive to a potential
acquirer .  At  least  one is  bel ieved to be
lurking. Keep holding.

2ergo 126.5p
(RGO; AIM, not in FT)
Revenue at 2ergo dropped 30% to £22.7m, for
the year ended August 30. Pre tax profit
before impairments rose 11% to £3.3m and
earnings per share  improved 16% to 9.9p.
The business pipeline has never been stronger
and  inc reased  inves tment  in  s t a f f  and
technology is planned for the current year. As
a result, profits are likely to drop this year.

Worth holding on a two/three year view.

Endace 247.5p
(EDA; AIM, Tech Software & Services)
Results for the six months to September 30
showed revenue increased slightly over the
corresponding period last year. Revenues
from systems grew by 75.3% and accounted
for nearly 40% of total revenue. The mix of
revenue now weighted more to systems than
DAG cards resulted in a lower overall gross
margin of 67.5% (2008: 71.9%). Profit before
tax and share option costs was $0.5m

Systems revenue for the first time exceeded
sales from DAG cards, which represented
37 .1% of  to ta l  r evenue .  Revenue  f rom
accessories and software contributed 13.3%
of total  revenue while  support  revenues
represented 9.9%, growing 13% against the
same period last year, linked principally to
systems sales.

The product portfolio continues to move up
the value chain, integrating the packet capture
technology intrinsic to the DAG cards into a
growing range of feature rich appliances.
Order backlog entering the second half is
strong.

A solid set of results. Continue to hold.

FFastFill 7.63p
(FFA; AIM, Tech Software & Services)
The growth of the SaaS business was the big
highlight of the results for the six months
ended September 30. SaaS revenue grew 27%
on the same period last year to £5.11m and
now accounts for 73% of total revenue, which
grew 3% to £7.04m. The 12 month SaaS order
book ended the period at £10.51m compared
with £8.95m last time.

FFastFill also broke into operating profit
of £0.5m and earnings per share were 0.12p
versus a 0.14p loss. Net cash ended the period
at £3.1m (equal to 0.8p per share).

The Back Office business is continuing to
win  new cus tomers .  Management  see
signif icant  opportuni t ies  from “intense”
regulatory pressure in the US OTC market.
In  the  Midd le  Of f i ce ,  SEALS produc t
integration is continuing. FFastFill believes
SEALS is an industry leading middle office
solution. Client conversions from the legacy
Viewpoint system are continuing to go live.

Look ing  ahead ,  management  r epor t
renewed s tabi l i ty  in  target  markets  and
cautious optimism for strong growth.

Buy.

Iomart 45.5p
(IOM; AIM, Tech Software and Services)
Thanks largely to the successful integration
of Rapidswitch, Iomart has now moved into
recurring EBITDA profitability. Revenue for
the six months ended September 30 jumped
47% to £8.4m. EBITDA profit for the period
was £0.84m versus a loss of £0.36m last time.
The Rapidswitch dedicated server business
contributed £0.63m of profit.

Recorded profit was £1.4m, which includes
a tax credit of £0.85m. Earnings per share
came in at 1.37p.

The results statement omitted a breakdown
of performance in the Hosting and Easyspace
divisions, but overall things seem headed in
the right direction. Strong hold.

Thirdforce (Dublin) 9.5 cents
(THF; AIM, not in FT) 8.5p
Shareholders have received a formal takeover
offer from LearnVantage,  a management
buyout vehicle. The terms are as we reported
in the September issue: shareholders can elect
to receive €0.105 in cash or one LearnVantage
share  fo r  each  Th i rd fo rce  sha re .
Alternatively, there is a composite offer of
three LearnVantage shares and €0.12 in cash
for every four Thirdforce.

Looks like a done deal. The cash offer price
is disappointing but an improvement on the 8
cents suggested by LearnVantage last March.
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Microgen 91.5p
(MCGN; Tech Software & Services)
Trading for the three months ended September
30 was ahead of plan. The Microgen Aptitude
Solutions Division saw operating profit ahead
of expectations and expects to report  an
operating profit for the year to December 31,
compared with a loss of £0.6m last time. The
division won a new customer in Asia and sees
further opportunities from this account.

The  F inanc ia l  Sys tems  Div i s ion  has
maintained high levels of recurring income
and  cash  f lows ,  desp i t e  see ing  tough
conditions that have caused it to end certain
“small product lines”.

The Group has also announced the sale of
its Billing Services Division to a subsidiary
of Swiss Post for £7.5m in cash. The sale will
allow Microgen to pay a special dividend of
4.0p per share.

Looking ahead, Microgen says it  is on
course  to  exceed  the  board’s  cu r ren t
expectations for the full year.

Strong hold.

RM 159p
(RM.; Tech Software and Services)
Thanks to success with the UK’s Building
Schools for the Future (BSF) programme and
s ign i f i can t  p rogress  overseas ,  RM saw
revenue for the year ended September 30 rise
20% to £346.9m. Operating profit, before
amortisation and integration costs, jumped
21% to £17.9m and adjusted earnings per
share came in at 15.3p, up 17% on last time.
Revenue from outside of the UK increased
150% to £41.5m and the Group order book
stands at £445m, with around £216m falling
in the current financial year.

The RM learning technologies division,
which provides ICT software and systems to
education, contributed £263.7m in revenue.
BSF revenue was £34.0m compared with
£9.0m last year. RM has been selected for 14
of the 37 BSF projects awarded so far. The
current year will see the Company deliver
70% more schools under the programme.

A solid set of results. Buy.

ImmuPharma 107p
(IMMU; AIM, Pharma and Biotech)
ImmuPharma  has  repor ted  encourag ing
results from a Phase IIb trial of Lupuzor, the
Company’s treatment for Systemic Lupus
Erythematosus (SLE).

Over  a  th ree  month  pe r iod ,  Lupuzor
achieved a clinically significant improvement
when compared with placebo. The study was
also statistically significant in a subgroup of
moderate to severe patients, with overall
efficacy peaking at 70%.

The shares fell as some analysts disagreed
on the precise statistical outcome. However,
there is broad agreement that the result is
positive. Strong hold.

Avanti Communications 427.5p
(AVN; AIM, Telecommunications)
The HYLAS satellite payload is now in place
at its assembly facility in India where it will
be integrated into the platform prior to launch.
The satellite is due for delivery in Q2 2010.

Avanti announced several contract wins
during the month.

Digisat Media of Spain has awarded a three
year  con t rac t  fo r  HYLAS capac i ty  to
distribute radio station content.

The shares pushed on during the month and
have now risen 169% so far in 2009. Hold.

Intelligent Environments 11.5p
(IEN; AIM, Tech Software & Services)
One of the world’s largest publicly traded
investment firms, BlackRock, purchased a
5.99% stake during the month.

A prestigious new investor. The shares are
still a buy.

Redline Communications $0.44
(RDL; Toronto)
In the traditionally weaker Q3, revenue was
US $9.1m versus $9.6m in the same period
of 2008. Weaker WiMAX revenue in the
quarter was largely offset by stronger sales
o f  backhau l  BWI  p roduc t s .  Dur ing  the
quarter, Redline was selected as WiMAX
vendor for several Latin American projects
and launched a new version of its WiMAX
base station to meet specific requirements for
applications such as Smart Grid networks.

Net loss was $2.4m or $0.11 per share
(2008  Q3:  $0 .12  loss )  and  cash  and
investments ended the period at $5.1m ($0.24
per share). For the seasonally strongest Q4,
Redline reports a strong pipeline and expects
to close two “sizable orders”. Management
say it’s on track to achieve 2009 guidance of
revenue similar to 2008, with a 30% reduction
in operating expenses.

Strong hold, albeit speculative.

Datalex (DLE; Dublin, not in FT) €€€€€0.14
Datalex warned that losses for 2009 will be
around €3.0m, compared with the €1m-€1.5m
loss previously expected by the market. The
Company is continuing to see reductions in
customer spend and expects this to continue
into 2010. Revenue for the quarter ended
September 30 was €5.4m, down 19% on the
same period last year.

Datalex is also in a legal dispute with a
Flight Centre over a decision not to proceed
with the rollout of the TDP platform.

Despite the bad news, management forecast
€11m net cash at the year end, around 15c
per share. Continue to hold.

Enova Systems 67.5p
(ENV; AIM, Not in FT)
Enova says net sales for its third quarter
ended September 30 were $2.89m compared
with $0.16m in Q3 2008. The Company is
continuing growth with core customers and
delivered 229 systems during the quarter.

To help ramp up capacity Enova has raised
$10 .3m v ia  a  sha re  p lac ing  wi th  UK
institutions at 62.5p and a subscription by
other investors at $1 per share.

Remains a speculative add.

Intec Telecom   (ITL; not in FT) 104p
Intec Telecom saw a 23.6% jump in revenue
to £167.9m for the year ended September 30.
Adjusted profit before tax soared 90.8% to
£27.1m and earnings per share more than
doubled to 7.5p. Intec signed 24 new licence
contracts and saw 38 existing clients exceed
thresholds, triggering licence upgrades.

The shares have risen 462% since mid-
December last year. Take a little profit.

Ocean Power Technologies 562.5p
(OPT; AIM, Not in FT)
Trials in Spain of Ocean Power’s Underwater
Substation Pod (USP) have completed
successfully. The USP was designed to facilitate
collection, networking and transforming of
power from up to ten PowerBuoys for
transmission to a shore-based electricity grid.

Ocean  Power  a l so  announced  ( in
partnership with Leighton Contractors) it had
won a A$66.46m grant from the Federal
Government to build a 19MW wave power
station off the coast of Victoria, Australia.

Huge recent US interest in the shares.
Strong hold.

Pilat Media Global 28p
(PGB; AIM, Tech Software & Services)
Pilat has won a contract with Globasat, the
largest TV programming company serving
La t in  Amer ica ,  fo r  the  f l agsh ip  IBMS
product. The deal is worth £1m next year to
Pilat with additional revenue in future years.

Hold.

Bango (BGO; AIM, not in FT) 43.5p
Bango has signed a multi-territory agreement
to provide its mobile web billing platform to
Fox Mobile Group and to i ts  Jamba and
Jamster customers.

Still a buy.

Craneware (CRW; AIM, not in FT) 332p
In an AGM statement Craneware pointed to a
strong start to the current year with trading
in  l ine  wi th  expec ta t ions .  A  rese l l e r
agreement with McKesson Corporation led to
four new hospital contracts.

The healthy news flow continues. Strong
hold.

Cyprotex (CRX; AIM, not in FT) 3.38p
In a trading update, covering the year to
December 31, Cyprotex warned that revenue
will be in line with 2008. It is seeing lower
demand in its traditionally strongest quarter,
including weaker demand from its largest
customer. Cyprotex says it is working to
reduce dependence on certain key clients.

Disappointing, but little point in selling.

IndigoVision 625p
(IND; AIM, not in FT)
The mixed sales picture that characterised the
first few weeks of the year has continued.
Overal l  sales  for  i ts  f i rs t  quarter  ended
October 31 were slightly ahead of the same
period last year, although North America saw
lower revenue. UK, Asia Pacific and Latin
America had strong sales  growth,  while
Europe was largely flat.

Desp i t e  see ing  “pa tchy”  bus iness
confidence, the Company is slightly more
upbeat on sales growth for the second quarter.

We t ipped  the  shares  a t  560p  in  the
September issue. Strong hold.

Innovation   (TIG; not in FT) 12p
Innovation surprised the market with news
that CEO Hassan Sadiq had stepped down and
left the Group. Executive Chairman Andy
Roberts fills the role until a successor is
found.  Broker Panmure Gordon said the
announcement should be greeted favourably.
Investors had grown weary of slow progress,
despite Mr Sadiq’s “hard graft”.

A takeover is now more likely. Very strong
hold.

Sopheon 9p
(SPE; AIM, Tech Software & Services)
In a trading statement, covering the period
from July 1 to November 3, Sopheon said that
revenue visibility for the full year was £7.6m,
down from £8.1m a year earlier. The difficult
economic environment is lengthening sales
cycles and, whilst the Company reports some
recent signs of improvement, it is still seeing
pricing pressure.

Sopheon continues to struggle to achieve
meaningful growth. Hold for now.

Telecity 331.2p
(TCY; Software & Computer Services)
In a trading statement Telecity pointed to
st rong t rading in  l ine  with  management
expectations. The Company is seeing solid
demand for data centre capacity and has
increased its occupied space to over 46,250
sq.m in the third quarter of 2009. Plans to
ramp up total capacity to over 60MW in 2011
are on track and will be funded from existing
cash flows and borrowing facilities. So far
this year, Telecity has delivered additional
data centre capacity in London, Amsterdam,
Frankfurt, Stockholm and Milan. A new data
cen t re  (Pa r i s  3 )  i s  due  fo r  open ing  in
December.

Since Telecity’s cost base is mostly fixed,
group sales growth is resulting in a larger
increase in operating profits.

Strong hold.
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Price ($) Change

Company 30/12/08 High 24/11/09 %
Actividentity 1.63 3.04 2.30 41.1
Alvarion 3.29 4.80 3.90 18.5
Bridgewater Sys(C$) 2.10 10.37 8.18 289.5
ClickSoftware Tech. 1.81 9.18 5.32 193.9
March Networks(C$) 1.87 4.89 3.75(1) 100.5
Openwave Systems 0.60 3.13 2.43 305.0

Average 158.1
Nasdaq Comp. 1550.70 2205.32  2169.18 39.9

(1) Price at which stop-loss triggered

NORTH AMERICAN TIPS

This was the best year for our North American
New Year tips since the 317.5% increase
recorded as long ago as 1995. This year’s
158.1% has even outpaced that for 1999, the
fabled top of the last high-tech boom.

The increase is almost four times better
than the 39.9% advance by the Nasdaq and
has improved the performance for the 16 years
we have been doing this exercise to an annual
41.1% (see table below).

In  the  absence  o f  sys temat ic  Upda te
coverage for the North American tips, most
years we instead protect some or all positions
with appropriate stop-losses as the year goes
on. With markets so depressed in the first
quarter this year, we didn’t recommend any
early on. As markets then turned sharply
upwards, with our selections performing even
better – average gain at the end of June was
as much as 118.7%, with 35.0% as the lowest
– we saw nothing to justify a stop-loss.

With one exception. The late summer price
performance of March Networks made us a
little nervous. In the September issue we
placed a s top-loss  at  C$3.75 which was
triggered on August 9 (latest C$3.82).

Two best performers were mobile data
sof tware  spec ia l i s t  Openwave  Sys tems
(+305.0%) and Ottawa-based Bridgewater
Systems (+289.5%), which sells software for
the management of subscribers on mobile
networks. Both could yet go a lot higher. By
comparison, Actividentity and Alvarion are
slow burners. Both are turnaround situations,
with plenty of cash. Of the two, Alvarion
looks the better placed near-term.

ClickSoftware hit a high of $9.18 back in
July and has since trai led back on l i t t le
evidence of any significant change in the
Company’s prospects. In fact, management
sounded very confident on the October 21 Q3
Conference Call. To be safe, place a stop-loss
just below $5.00, say $4.90.

Year Gain (%)

1994 12.9
1995 317.5
1996    13.8
1997 47.4
1998 -2.0
1999 90.0
2000 -1.6
2001 8.0
2002 -28.7
2003 46.2
2004 5.2
2005 12.5
2006 31.5
2007 -1.3
2008 -52.4
2009 158.1

Average 41.1%

We have only given North American New
Year tips since 1994. The table below shows
the result for each year since, up to the time
of the December  issue.

The average gain over that period was
41.1%. The massive increase of  317.5%
recorded in 1995 dominates the picture. No
other year came near, although this year has
achieved a superb result of 158.1%.

Company Price (p) Rating 2009 Gain Price (p) Change
30/12/08 High % 24/11/09 %

Alterian* 59.0 7 214.0 262.7 209.25 254.7
BATM Adv. Comms. 31.0 7 58.5 88.7 50.25 62.1
Clearstream Tech.* 19.5 6 40.0 105.1 26.0 33.3
Datalex (Euro)* 22.0 8 30.0 36.4 14.0 -36.4
IDOX*  8.5 8 13.0 52.9 10.75 26.5
Imaginatik 3.25 6 10.25 215.4 8.0 146.2
Innovation* 5.0 7 13.75 175.0 12.0 140.0
KBC Adv. Tech. 36.0 7 50.0 38.9 40.5 12.5
Norkom (Euro) 50.0 6 150.0 200.0 114.5 129.0
NetDimensions* 7.5 9 20.75 176.7 18.5 146.7
SQS Software 217.5 7 253.5 16.6 199.5 -8.3
System C Healthcare 34.25 8 66.0 92.7 61 78.1

Average (All) 121.75 82.03
Average (Naps) 134.8 94.12
Average (Best 6) 189.15 149.12

FTSE 100 4392.68 5396.96 22.9 5323.96 21.2
FTSE techMARK 100 1220.65 1675.98 37.3 1644.32 34.7

* Denotes Nap Tip

REVIEW OF 2009 NEW YEAR TIPS

What a contrast! Whereas our Nap Tips last
year ended deeply in the red, the outcome this
time couldn’t be more different. The average
gain this year is 94.1%, the best result since
1999, which was the third best ever. This is
far in excess of the 22.9% increase recorded
by the FTSE 100 over the same period.

Much of the gain occurred in the first half
of the year – the July issue showed an average
increase of 64.3%. However, keep in mind
that as usual the result for the year is reported
on an eleven month basis, that is from the time
of  the  January  i s sue  to  the  fo l lowing
December’s. Were we to do it January to
January, the outcome would normally be a
little better because of the extra month.

The average gain over the 19 years we have
been doing this is 44.7%. And it should be
remembered that this includes the effect of
two shares, one in 1994 and the other in 2002,
that each became worthless during the year.

In the January issue, we provided a list of
12 stocks, from which six were selected as
the Techinvest Nap Tips for the year. Each of
the 12 was given a risk rating on a scale of 1
to 10. The less the perceived risk, the higher
the number. Subscribers were then invited to
compile their own short-list, based on their
risk comfort-level and the number of holdings
they wished to spread this over.

Far and away the best performer on the list
was Alterian, with a gain of a phenomenal
254.7% (it is also the largest holding in the
CF Techinvest Technology Fund). The next
two best were NetDimensions (146.7%) and
Imaginatik (146.2%) both with market caps
less  than £15m. NetDimensions had the
highest rating of the top three, 9, because it
not only had good prospects but incredibly it
was also selling 50% below net cash per
share. Mind you, it is also a very thin trader
which is why we only have it in the small CF
Techinvest Special Situations Fund and not
the much larger CF Techinvest Technology
Fund.

Three stocks received the next highest
rating of 8. One was System C Healthcare
which ended the year up 78.1%. The other
two, Datalex and IDOX, were also selected
as  Nap  T ips ,  bu t  in  the  end  p roved
disappointing picks. IDOX at least ended in
positive territory. However, Datalex proved
to be the list’s biggest loser. The shares slid
to a loss of 36.4% in the wake of a downbeat
Interim Management statement on November
19 which covered the six months to September
30 (see Update, Page 6, this issue).

The only other one to show a loss for the
year was SQS Software Quality Systems,

down by 8.3%. However, looking into next
year, we feel SQS has excellent prospects and
fully expect a much better performance from
the shares during 2010. Neither would we be
inclined to sell out of any of the others on the
list, with the possible exception of Datalex.

Of course, had you been smart enough to
sell each stock at its high, you would have
ended wi th  an average gain  of  121.7%.
Alternatively, instead of blindly following the
Techinvest nap choices, if you had used our
list as an initial sieve and then been clever
enough to pick the six best performers, you
would have achieved a year-end result of
149.1%.

Next month we shall present our choices
for 2010. As usual,  these will inevitably
inc lude  a  number  o f  our  more  recen t
favourites.

NINETEEN YEAR RECORD
The Table below lists the performance of the
nap portfolios in each of the last nineteen
years. Using mid-market prices, the table
shows both the subsequent average highs of
the various constituents and the overall results
for each portfolio at the time of the following
December issue of Techinvest.

The average year-end result was a gain of
44.7%. Anyone smart enough to sell at or
close to the individual highs obviously did a
lot better. In general, the portfolios do better
in the first half of a year, although 1995 was
a notable exception

Gain (%)

Year Average Year-end
High (December issue)

1991 98.7 71.6
1992 72.3 21.0
1993 276.3 183.7
1994 63.8 11.9
1995 294.4 226.2
1996 67.2 8.5
1997 95.0 45.3
1998 93.7 17.5
1999 218.3 141.8
2000 88.9 -25.6
2001 49.4 -1.6
2002 34.1 -53.7
2003 99.8 86.1
2004 92.9 21.1
2005 52.5 -9.4
2006 56.4 9.6
2007 105.3 40.4
2008 36.1 -38.7
2009 121.7 94.1

Average 106.1% 44.7%
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FILTRONIC
At one time a much larger company, Filtronic
has  la rgely  proved a  d isappointment  to
investors over the years.  The occasional
purple patches that saw the share price flying
high were more than offset by long periods
of under-performance as profit warnings and
missed targets accumulated. At the peak of
the dotcom bubble in 2000, the shares were
worth £4 each. It has been downhill after that,
with the price falling as low as 4.35p in 2002.

Over the last three years, however, the
Company  has  been  reorgan i sed  and
significant divestments have been effected.
This left Filtronic a much leaner and more
focused entity and also generated the funds
to stabilise the business going forward. In
fact, the strength of the current balance sheet
is one of the reasons why we think the shares
a re  wor th  cons ide r ing  aga in  now.  The
comparatively new management team, who
have successfully widened the customer base,
is another positive. Overall, Filtronic is quite
a different company today and recent results
give cause for optimism that the long period
of decline in the share price may be over.
Divestment Strategy
Filtronic was founded in 1977 and became
associated with the development of wireless
in f ras t ruc tu re  p roduc t s  a  decade  l a t e r .
Through a series of acquisitions in the 1990s,
the Company rapidly expanded and added a
wider range of products and interests to its
portfolio. By 2003, there were three business
divisions: wireless infrastructure, handset
products, and integrated products. Managing
the diverse operations proved difficult and the
different parts of the expanded business never
really gelled. In 2005, the handset division
was sold off and the following year further
d ives tments  were  made  in  the  wi re less
in f ras t ruc tu re  d iv i s ion .  The  p rocess  o f
sel l ing-off  large chunks of  the business
continued in 2007 and 2008, with part of the
proceeds returned to shareholders.

Filtronic now comprises essentially just one
business which designs and manufactures
cus tomised  mic rowave  e lec t ron ic  sub-
assembly components that are integrated by
OEMs into Point to Point (PTP) radios. These
radios provide the backhaul links for telecom
networks, particularly the mobile base station
market. Filtronic is the leading merchant
supplier of transceivers and diplex filters to
this market. Several additional products have
been developed and qualified in recent years,
some with potential for sales in markers
outside of the telecom sector.

Network expansion in developing regions
and capacity upgrades in developed countries
continue to drive demand for PTP products.
Filtronic is well placed to exploit these market
opportunities as well as extending into related
sec to r s  such  as  ae rospace .  Indeed ,  the
Company has recently received the first order
from SELEX Airborne Systems under a long-
term supply agreement. The order initiates the
development of Filtronic’s volume capability
to manufacture SELEX’s microwave modules
fo r  the i r  cu r ren t  genera t ion  o f  ac t ive
electronically scanned array airborne radars.
Integrated Facilities
Fil t ronic  appl ies  special ised microwave
technology and radio expertise to develop
custom solutions for a limited number of large
OEM customers. A broad range of frequency
bands, underpinned by cost effective designs,
i s  p rov ided  in  o rde r  to  o f fe r  h igh ly
competitive volume supply of transceiver
modules  and f i l ters .  These products  are
integrated by the customer into the radio.
Design and manufacture take place at the
same state-of- the-ar t  faci l i ty  in  Newton
Ayc l i f f e  and  Sh ip ley .  Toge the r  wi th
investment in leading-edge equipment and
techniques,  this  ensures  that  Fi l t ronic’s

products can be seamlessly introduced in high
volume production. Sales are transacted in
around 60 countries across the globe.

For the type of products Filtronic makes,
it usually takes 12–18 months to get from
design stage to volume production. However,
the products then have a long 5 to 7 year
lifecycle. That implies the business is likely
to generate increasingly healthy margins as
it becomes more established in its markets and
the throughput  of  new products  gathers
momentum.
Latest Results
For  the  yea r  to  May  31 ,  r evenue  f rom
continuing operations was £28.8m compared
to £40.1m in 2008. Operating profit after
exceptionals was £1.2m against an operating
loss of £23.5m a year earlier. Discontinued
operations recorded a profit of £9.4m (2008
£1.6m). Group profit  for the period was
£11.7m versus a £14.6m loss last time.

Sales in the first half were buoyant but
there was a significant weakening of demand
in the second half due to general de-stocking
and  one  cus tomer  who  exper ienced  a
s ign i f i can t  downturn  in  sa les  in  As ia .
Overhead and other cost reductions were
implemented as  a  response to the lower
demand. These prompt actions enabled the
business  to  t rade above breakeven on a
broadly cash neutral basis in the final six
months of the year. Importantly, expenditure
on  new produc t  deve lopment  and  core
technology was maintained.
Balance Sheet Strength
In an interim statement covering the first
quar te r  o f  the  cu r ren t  yea r ,  F i l t ron ic
announced that trading had continued at a
similar level to the second half of last year
with performance above breakeven and cash
neutrality. At the end of the quarter, the
Company had a heal thy cash balance of
£16.3m (21.9p per share). That provides a
n ice  cush ion  which  shou ld  ensure  tha t
Fi l t ronic  survives  the  current  economic
malaise and can position itself to rapidly
benefit from a return to more normal trading
in its markets. It also means that, unlike its
weaker competitors, the Company is well
p laced  to  ma in ta in  i t s  r e sea rch  and
development funding through the downturn.

For  the  current  year ,  broker  Panmure
Gordon is forecasting pre-tax profit of £0.99m
and earnings per share of 1.32p. But for 2011,
these  f igures  r i se  to  £2 .44m and 3 .27p
respectively. That puts the shares on a PE of
10.1 eighteen months out. That is attractive
for a business that has an established niche
in  the  wire less  PTP market  and re la ted
sectors.

Buy the shares in anticipation of a return
to normal activity levels within the PTP
domain and for the opportunities opening up
for the business in aerospace and other
sectors.

NANOCO
Finding energy-saving ways of meeting the
need for illumination in modern electrical
products, is becoming more important as
governments increasingly apply pressure to
manufac tu re r s  to  lower  the  power
consumption of everyday appliances. One
development  that offers immense potential
involves the use of quantum dots. For many
years though, the technology has proved
frustratingly hard to commercialise.

Quantum dots are nano-sized particles of
semiconductor material, each being around
eighty thousandth of the width of a human
hair. At this size, semiconductors have the
abili ty to emit l ight in a specific colour
dependent on the particle’s size. The particles
can  be  s t imula ted  to  f luoresce  th rough
excitation by light or electricity and have the
potential to make major improvements to
commonly  used  p roduc t s ,  inc lud ing  a
substantial reduction in power consumption.

One factor holding back the widespread use
of quantum dots is difficulties manufacturing
them in commercial  quant i t ies .  Another
obstacle relates to restrictions many countries
place on the use of heavy metals in consumer
appliances. Nanoco is a UK company that has
been working to resolve these problems for a
number of years. Through the development of
innovative technology it now has the means
to scale up the production of quantum dots,
so al lowing commercial  quanti t ies to be
produced economically and without use of
toxic heavy metals.
Leading-edge Technology
Founded  in  2001 ,  Nanoco  i s  based  in
Manchester and came to AIM in May 2009
through a reverse takeover of a cash shell. The
Company designs and manufactures quantum
dots using patented technology developed
over the last 20 years at Imperial College
London  and  Univers i ty  o f  Manches te r .
Nanoco has a team of 41 people, the great
majority of whom have PhDs in quantum
physics or chemistry. As the scale-up towards
the  mass  p roduc t ion  o f  quan tum do t s
progresses, further staff are expected to be
taken on, particularly in production.

Quan tum do t  deve lopment  i s  one  o f
Nanoco’s key strengths. The Company is able
to design quantum dots of very specific size
and to modify their surface so that they can
be incorporated into many different materials,
such as water, glass and a variety of different
polymers. They can also be developed into
inks and printed using ink jet, screen and
other conventional printing techniques.

One  advantage  of  quantum dots  over
traditional photo-luminescent materials is that
they require less energy to generate light.
Owing  to  the i r  ab i l i ty  to  absorb  l igh t
eff ic ient ly ,  quantum dots  a lso  have the
potential to improve the process of converting
solar energy into electricity. Nanoco works
wi th  a  range  o f  quan tum do t  mate r ia l s
destined for solar cell applications which
could eventually improve efficiencies and
reduce the cost per watt of energy produced.
Substantial Markets
Nanoco is focusing initially on four markets
for its quantum dots: LED lighting, computer
and mobile displays, solar cells and bio-
imaging. The addressable market in LED
lighting alone is estimated to be worth $1.0bn.
In addition, the solar cell, display and biotech
markets, in total, are estimated to have an
addressable market of  around $17.0bn.

One use for quantum dots that Nanoco is
particularly keen to pursue involves the LCD
TV market. Their energy-efficient nature
makes  quan tum do t s  a t t r ac t ive  to  TV
manufacturers looking to comply with stricter
rules for power consumption. California, for
example, is introducing legislation forcing
manufacturers to reduce the power consumed
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Shares in Issue: 184.2m
Price: 71p
Market Capitalisation: £135.4m
Year-end: July 31

Earnings per share: (est) 2010  0.16p
(est) 2011    1.1p
(est) 2012  11.6p

Price Earnings Ratio:  (est) 2010  443
(est) 2011    65
(est) 2012   6.1

by their TVs by 33% from 2011. Nanoco
believes that, using quantum dots, TV energy
use could be reduced by up to 50%. The
Company is working with a number of global
companies involved in the LCD TV market.
Product Royalties
Nanoco’s strategy is  to access i ts  target
markets through partnerships with major
global end-users, under a business model in
which the Company receives revenues during
development followed by revenues from the
manufacture and supply of quantum dots.
Additionally, royalty payments are received
on end-product sales. Nanoco recognises that
mass production will inevitably lead to the
price of quantum dots falling. However, the
product royalty element in the revenue stream
will provide useful protection against any
decline in the unit price of the dots.

So far Nanoco has concluded two revenue-
generating distribution agreements. The first
deal  was s igned in  2007 with US-based
Sigma-Aldr ich  Corpora t ion ,  one  of  the
world’s largest suppliers of chemicals to the
research market.  The second distribution
agreement was signed in 2008 with Japan-
based Kisco, a major electronic materials
supplier to Asian markets. Together these
agreements contributed to revenues of £2.0m
in 2009. Broker Zeus Capital forecasts that
this f igure will  r ise to £30.0m by 2012.
Beyond this there is material upside through
Nanoco expanding into additional markets.

In the past year the Company has also
signed development agreements with two
major Japanese electronics companies. Both
are paying non-refundable joint development
fees ($3.0m in total) and are now working
with Nanoco to develop products for the LED
lighting market.
Fully Funded
Revenues for the year to July 31 were £1.99m
(2008: £1.08m), comprising primarily of
milestone payments from strategic partners
and some income from the sale of products
by distribution partners. The loss before tax
was £0.78m against a loss of £0.70m a year
earlier. Cash, and cash equivalents, at the year
end were £6.59m (3.5p per share).

Zeus Capital  expects Nanoco to reach
profitability in the current fiscal year and
believes the Company has sufficient revenue
sources to fund expansion to mass production.
The broker anticipates a profit of around £0.42m
in 2010, before sales really start to ramp up the
following year. For 2011, the forecast is pre-tax
profit of £2.7m and earnings per share of 1.1p.
These figures r ise to £30.2m and 11.6p
respectively for 2012, putting the shares on a
very modest prospective PE of 6.1 less than three
years out.

Buy the shares before the market fully
appreciates the immense growth potential in
quantum dot technology.

• US computer giant Hewlett-Packard moved
further into the networking space during the
month with the $2.7 billion acquisition of
3Com, a very successful holding for the CF
Techinvest Technology Fund earlier this year,
for $7.90 a share. 3Com has annual revenue
of $1.3 billion and is very strong in China
where it has nearly a third of the computer-
switching market. Its equipment is used in
70% of Chinese government networks. The
acquisition also brings HP head-to-head with
Cisco in the networking equipment market.

Ana lys t s  be l i eve  fu r the r  indus t ry
consolidation is likely and the 3Com news
igni ted fur ther  in teres t  in  the  shares  of
Extreme   Networks ($2.30) on Nasdaq and
of  BATM Advanced  Communicat ions
(50.25p) in London. Both of these are held
be the CF Techinvest  Technology Fund.
Funds controlled by George Soros revealed a
stake of 6.54% in Extreme, per an SEC filing
dated September 30.

• Pace (212.4p), the developer of digital
payTV products, announced strong trading in
the four months since June 30.  Average
selling prices are rising as more customers
order higher-end high definition equipment.
The Company is also seeing increased orders
for hybrid equipment that combine broadband
and broadcast capabilities.

Pace continued to win new contracts and
during the period signed deals with UPC
Broadband,  Viasat  in  Scandinavia,  NET
Servicos in Brazil and Sky in Germany.

Broker Seymour Pierce says that Pace’s
diversif ied s t rategy is  bearing frui t  and
considers the shares overdue a rerating.

• Andor Technology (143.5p), the developer
of high performance digital  cameras for
scientific research organisations, announced
results for the year ended September 30 that
were well ahead of expectations.

Revenue increased 34% on the same period
last year to £33.1m and profit before tax and
exceptional items jumped 67% to £3.5m.
Earnings per share were 11.57p, up 79% on
last time. Cash generated from operations was
also impressive at £6.7m, leaving the Group
with net cash of £7.9m, equal to 29p per share.

House broker Arden Partners has revised
up its earnings forecast for 2010 by 15% and
now expects £3.8m profit before tax and 11.3p
earnings per share. The 2011 earnings per
share figure of 12.2p is unchanged.

NEW ISSUES
Avia Health Informatics, a provider of clinical
decision support systems, joined AIM during the
month after cancelling its shares on the PLUS
market and completing the reverse takeover of
The Plain Software Company for £1.6m.

Avia also raised £1.18m via a share placing
at 60p, valuing the Company at £2.97m on
admission. Latest share price is 73.5p.

Plain’s Odyssey software suite contains a
number of applications to help clinicians and
non-clinical staff assess and process patients
more effectively. They can be used in varied
environments including triage, out-of-hours
services, GP practices, emergency medical
cen t res ,  wa lk - in  cen t res ,  p r i sons  and
insurance companies.

Plain’s software is based on a proprietary
clinical database developed over a 15 year period
by teams of doctors, nurses and academics. The
database consists of over 50,000 interlinked
symptom-based questions and answers.

For the year to March 31, Plain reported a
loss of £0.2m on revenue of £1.9m. Merchant
John East Securities is the Nominated Advisor
and Broker (020 7628 2200).

• Trafficmaster (30p), the provider of fleet
tracking and vehicle navigation technologies,
has  announced  a  20% year -on-yea r
improvement to the end of September in
Business Services revenues in the UK and US.
Despite tough conditions, Trafficmaster says
weakness in the small business sector is offset
by significant progress in national accounts.

The Consumer Services arm is still finding
trading very tough, despite some improvement
in UK automotive sales. Revenues in this
division are down 25% year-on-year.

Broker  Canaccord  Adams  expec t s  a
recovery in Consumer Services from here on
and is confident of its 2010 operating profit
forecast of £7.2m.

• Despite interim results below those reported
in 2008, BlueStar SecuTech (22p), the China-
based developer of digital video surveillance
solutions, is confident of meeting revenue and
profit targets for the full year. The optimism is
based on business revenue the Company expects
to realise over coming months and a number of
expected contract wins. Revenue for the six
months ended September 30 was RMB 67.3m,
compared with RMB 80.6m in 2008, with net
profit at RMB 7.3m (2007: RMB 12.8m).
Earnings per share were 10c (2008: 17.4c)

Bluestar signed a number of new contracts
during the period, most notable was the deal
signed with Bank of China for RMB 42m.

We are pleased to point out that the CF
Techinvest Technology Fund is now ahead
by 62 .0% year- to-date ,  we l l  over   14
percentage points ahead of its closest rival
in the IMA classif ication table for i ts
sector. It is also third in the 1-year table
and is fifth (out of nine) since inception.

We attribute the recent outperformance
to the outstanding gains achieved over the
past few months by many of the North
American small caps in the portfolio, some
of which have doubled or trebled and more.
For examples, take a look at the section
headed North American New Year Tips on
Page 7 in this issue.

London small cap tech stocks, with one
or two noteworthy exceptions, have yet to
turn  in  anyth ing  l ike  as  good  a
performance.

LATE NEWS
Portrait Software more than doubled licence
sales to £2.4m and broke into profit for the
s ix  months  ended  Sep tember  30 .  To ta l
revenue climbed 9% to £7.5m. Pretax profit
was £0.4m (2008: £1.4m loss) and earnings
per share were 0.29p (2008: 1.20p loss).
Portrait signed 27 licence deals in the period,
16 of which were to existing customers.
Telecom Plus pushed revenue 40% higher for
the six months ended September 30. Profit
before tax fell in line with expectations at
£5.8m (2008: £9.8m) due to higher costs of
sales and lower interest income on cash.
Earnings per share were 6.3p (2008: 10.8p).
Customer numbers rose 36,000 to around
320,000 in the period.
Sepura announced unexciting interims for the
s ix  months  ended  Sep tember  30  which
featured a 4% drop in revenue to £31.6m and
a 59% fall  in operating profit  to £2.0m.
Earnings per share were down 41% to 1.6p.
However ,  a  s t rong  o rde r  in take  (wi th
significant wins in Germany, Portugal and
Lithuania) gives some encouragement for  H2.
GB Group was held back by tough market
conditions in its DataAuthentication arm
during the six months to September 30. The
DataSolutions business, by comparison, had
an excellent period, growing its operating
profit by 30% to £0.4m. Group like-for-like
opera t ing  p ro f i t  was  £245 ,000  (2008 :
£73,000) and revenue fell 7% to £10.5m.

TECHMARKET
MISCELLANY
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Techinvest Trader Portfolio 1

Starting Capital  (1.3.85): £20,000
Termination Value (31.3.93): £462,874
Gain (8 years and 1 month): 2214%

Techinvest Trader Portfolio 2

Starting Capital  (1.1.93): £50,000
Termination Value (30.4.96): £276,691
Gain (40 months): 453.3%

Techinvest Trader Portfolio 3

Starting Capital  (1.4.96): £50,000
Termination Value (27.3.00): £570,402
Gain (4 years): 1040.8%

TECHINVEST TRADER PORTFOLIO 4

The Trader Portfolio is an unaudited paper fund which is run to illustrate the dynamics of managing an active
technology sector portfolio. No new share goes into the portfolio until after it has been rated as a New Buy as
a New Buy in an issue of Techinvest. After that, the fund can act just like any subscriber, using its judgement
to buy, hold or sell in accordance with subsequent price movements and news flow within the sector.

All transactions take full account of prevailing bid-offer spreads. Commission is charged at a rate of 1.95%
on deals up to £10,000, less thereafter. No credit is taken for dividends paid by companies nor for interest on
cash balances. Current holdings are valued using mid-market prices.

Techinvest Ltd is investment manager of the
CF Techinvest Technology Fund (CFTTECA)
and of the CF Techinvest Special Situations
Fund (CFTISSA) .  Both  a re  open-ended
investment companies (OEICs) authorised by
the FSA in the UK. Fund Operator is Capita
Financial Managers (CFM).

If you are interested in buying or selling
shares  in  the  Funds  o r  would  l ike  any
assistance in administrative matters, please
contact Capita Financial Managers at 2 The
Boulevard,  Ci ty  West  One Off ice  Park,
Gelderd Road, Leeds LS12 6NT. Phone:
Dealing/Registration +44(0845) 9220044;
Technical Services: +44(0845) 3002110; Fax:
+44(020) 7556 0101.

The Funds are not authorised for sale to
the public in the Republic of Ireland.

Technology Fund
Launched 19 May 2003
Latest Price 144.11p
Change since Launch:
Share Price 44.11%
FTSE 100 35.99%
FTSE techMARK All-Share 88.07%
FTSE AIM AllShare 8.52%

Special Situations Fund
Launched 5 July 2005
Latest Price 67.69p
Change since Launch:
Share Price -32.31%
FTSE 100 3.27%
FTSE All-Share 5.41%
FTSE AIM AllShare -34.48%

Valuation Date: 25 November 2009
Next Valuation Date: 2 December 2009

Every effort is made to present a balanced and fair appraisal of all matters within this publication. Opinions are provided on a general basis only and investments mentioned
may not necessarily be suitable for any individual reader. Information is obtained from sources considered reliable, but neither its accuracy nor our conclusions can be
guaranteed. Investors should not speculate using money they cannot afford to lose. Small market capitalisation shares may have a big difference between the buying and
selling price and involve an above-average degree of risk. Share prices can change quickly and go down as well as up. Changes in rates of exchange may have an adverse
effect on the value or price of an investment. The past is not necessarily a guide to future performance. Since the performance of individual shares can vary widely, it is
important to spread your investment over a number of holdings. Readers are advised to seek professional investment opinion before entering into any dealings in securities
mentioned in this publication.
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Performance Data
1 12 since

month months 1/1/00
Trader
Portfolio 4 -1.8%  48.2%   68.8%
FTSE 100  2.4%  27.6% -23.2%
FTSE
techMARK 100  2.9% 44.6% -56.5%
After eight months of successive rises, the
Trader Portfolio took a breather this month,
fal l ing by 1.8%. The FTSE 100 and the
techMARK 100 were up 2.4% and 2.9%
respectively. However, the Small Cap index
declined by 2.4%, a bit worse than the small
cap-rich Trader Portfolio.

This still leaves the Trader Portfolio up by
as much as 57.2% over the past nine months.
Over the same period the FTSE 100 is ahead
by 39.5% while the techMARK 100 is up
36.7% and the  Smal l  Cap index 64.6%.
Clearly, it’s been a very good period for small
caps in general, although their tech brethren
have lagged just a little, despite so many
continuing to offer excellent value.

Yet again, no changes in the portfolio this
month. Next month will be different, with
cash for the takeover of Research Now due
soon. No shortage of replacement candidates
– we especial ly  fancy August  New Buy
Innov i s ion’s  p rospec t s .  Severa l  o the r
favourites are also jostling for inclusion.

All investors in the CF Techinvest Technology
Fund and the CF Techinvest Special Situations
Fund  should have received before the end of
October  a  l e t t er  f rom Capi ta  F inanc ia l
Managers ,  who  are  the  ACD (Author i sed
Corporate Director) to the Funds, informing
them that from 1 January 2010 Marlborough
Fund Managers will be taking over the ACD
function. The changeover is being carried out in
conformance with all relevant FSA (Financial
Serv ices  Author i ty )  procedures  and
requirements.

From that  da te  on ,  Mar lborough  Fund
Managers  wi l l  be  handl ing  a l l  back-of f i ce
functions on behalf of the two Funds. As a result
of this, and in accordance with FSA regulations,
the official title of the two Funds sees the letters
“CF” replaced by “MFM”, e.g. the new name for
the  Techno logy  Fund  wi l l  become  MFM
Techinves t  Techno logy  Fund .  We  would
emphasise that Techinvest  will  remain fully
responsible  for  a l l  s tockmarket  investment
decision-making on behalf of the two Funds.

One small procedural change means that from
January 1 on, the time of the weekly valuation
of the Funds will change from 10.00am each
Wednesday to 12.00am on the same day. We
continue to expect that the latest price will still
normally be posted by 5.30pm that day on the
Techinvest home-page at www.techinvest.ie


